Throughout the year most
clubs had their goals. To reach
those goals, they needed fund-
raising products.

The Spirit Club initiated many
projects not only to get money,
but to entertain the community.
The most successful were those
during football season. During
football season the Spirit Club
sold buttons, pom poms, confetti
and Walterboro tee shirts. The
members also painted paws and
raffled off cakes at half-time dur-
ing the home football games. Mir-
iam Belcher stated, ‘‘in order to
achieve its purpose the Spirit
Club had to have many fundrais-
ing projects. The one | will re-
member the longest is painting

paws on faces.” To raise money
to sponsor an event for the entire
Spirit Club, they also sold dough-
nuts and held a lip-sync contest.

The Junior Achievement Club
sold stocks, senior tee shirts,
personalized coffee mugs and
had a booth at the Rice Festival
to raise funds.

The club raised money in order
to pay stock holders and make a
profit. President Timothy Sim-
mons said, “We tried our best to
give everyone in the company,
Pentastar, experience in working
in a corporation, and we did our
best to give our stock holders a
return on their investments.”

Throughout the year, the Stu-
dent Council had many obliga-

tions to fulfill. The junior class
sponsored the prom, the senior
class sponsored the senior trip,
and the sophomore class played
the role of host at the spring
dance. In order to raise the mon-
ey needed for each project, the
Student Council sold doughnuts,
calendars and jewelry.

The Literary Club, a club for
students interested in creative
writing, sold suntan lotion in order
to raise the funds to print their
publication, KALEIDOSCOPE.

The FBLA Club held a car
wash, sold snowcones at the
Rice Festival and sold heart-
shaped pillows.

TIMOTHY HARRISON takes time out of
his busy schedule to help with a car
wash to raise funds.

SHANESE JONES works diligently at
the car wash.
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